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Bishops Castle 
Gareth Wall
Telephone: 07974 143 336
Email: grw@mccartneys.co.uk

Builth Wells
Gareth Wall
Amelia Crofts-Hill
Beth Hanson
Telephone: 07974 143 336
Email: grw@mccartneys.co.uk

Brecon
Simon Edwards
Telephone: 01874 610 990
breconsurvey@mccartneys.co.uk

Brecon Market
Chris Jones
Telephone: 01874 622386
Email: breconmarket@mccartneys.co.uk

Craven Arms
Les Thomas
Joanna Wall
Telephone: 01588 672385
Email: cravenarms@mccartneys.co.uk

Hay on Wye
Ryan Williams
Simon Edwards
Telephone: 01497 820778
Email: hay@mccartneys.co.uk

Kington
Gareth Wall
Amelia Crofts-Hill
Beth Hanson
Telephone: 01544 230316
Email: kington@mccartneys.co.uk

Knighton
Glyn Owens
Jenny Layton Mills
Katie Davies
Telephone: 01547 528621
Email: knighton@mccartneys.co.uk

Llandrindod Wells
Simon Edwards
Telephone: 01547 823 300
Email: llandrindod@mccartneys.co.uk

Ludlow Market
John Uffold
Michael Thomas
Phillip Blackman Howard
Telephone: 01584 872251
Email: phillip@mccartneys.co.uk

Newtown
Wyn Jones
Lloyd Humphreys
Telephone: 01686 623123
Email: newtown@mccartneys.co.uk

Welshpool
Katie Davies
Telephone: 01938531000
Email: welshpool@mccartneys.co.uk.

Worcester Market
Clive Roads
James Amphlett
Telephone: 01905 769770
Email: worcester@mccartneys.co.uk

Disclaimer: This newsletter gives general information only and is not intended to be a substitute for professional
advice. McCartneys LLP do not & cannot accept any liability to anyone who does rely on its content. 

Rural Professional
Offices

Issue 43 Summer 2019

With a long standing heritage in supporting the needs of the countryside economy
McCartneys is one of the oldest and largest multi disciplined private practices in the United
Kingdom. Offering a wide and comprehensive range of services across the Midlands and
throughout Wales, McCartneys has a large dedicated team of professional experts
specialising in all aspects of rural property, planning and business advice.  

Please contact one of our professional staff for sensible and impartial advice. For any
further information about any of the content of this newsletter Please contact the
editors Gareth Wall and Amelia Crofts-Hill.

As a local firm we are committed to supporting local shows, and the
countryside at large. Please feel free to come and join us for some light
refreshments, where you will also be able to talk with our agricultural,
rural professional, property and planning specialists. 

Monday 22nd - Thursday 25th July - Royal Welsh Show, Builth Wells 

Thursday 1st Aug - Burwarton Show, Bridgnorth 

Saturday 3rd Aug - Brecon County Show, Brecon 

Saturday 3rd Aug - Tenbury Show, Tenbury Wells 

Saturday 14th Sept - Kington Show, Kington 

Monday 25th - 26th Nov - Welsh Winter Fair, Builth Wells

Welcome 
The subject of family succession has
always been a prickly subject, in
virtually every farming household.
However putting a delicate, and
possibly difficult, conversation off is
not a sensible option. We all know of
families where all, or several, children
were kept in the dark and after the
reading of the Will, irreparable
damage has been done to good
family relations.

Deciding who has what, at the end
of our days, is something that is not
easy to grasp and sort out – but, for
the benefit of all, it must be done.

The first rule is be inclusive and have
an open meeting with all family
members. Secondly, do not wait until
you don’t feel well!! The earlier you
start the better. Where property and
a business is involved then it is going
to be difficult to be equitable to all.
In fact, for the existing business to
continue it will probably be nigh
impossible. However, children realise
this and they know that
consideration must be given to
those siblings who have worked on
the farm and who have made a
commitment to the business.

At the same time, in this day and
age, most parents want to make
provision for the non-farming
children and there are ways and
means of doing this without
prejudicing the business. It is
perfectly understandable that those
children that work on the farm want
and indeed need to know what the
future holds. At the same time, their
siblings probably have a very strong
emotional attachment to the family
home and the family business. They
need support and for the long term
happiness of all, they need to be
included in all the decisions.

Before any course of action is finally
decided, make sure you get the right
advice. Tax must not be the driver of
all decisions, but it is an important
consideration. A round the table
meeting to include your valuer,
accountant and solicitor is a must in
order that the right decisions are
made.

In conclusion, it is advisable to start
Inheritance Planning sooner rather
than later and be
straightforward with everyone
about everything.
As William Shakespeare said “No
legacy is so rich as honesty”. 

Time to tame a taboo!

Glyn Owens
Based at Knighton Office

Show dates

Gareth Wall
Managing partner and chairman
of the agricultural and rural
professional departments

Welcome to the summer issue of Rural
Matters, which includes various updates
and advice from our team. 
Find out more about the recent record
breaking sale at the Portcullis auction
room and Glyn Owens offers insight
into succession planning, reminding
people to take time to plan for the
future. You can also find out where
Clive Roads will be travelling, with his
judging hat on, across the show circuit
this year. 

John Uffold gives an overview of some
of the staff training undertaken across
the firm and you can find out more
about our recent standing straw sales
and an update on farm dispersal sales.
A new small grant has launched in
England, so be sure to get in touch if
you require any assistance with an
application. 

We will be attending a number of
shows over the forthcoming months
and we invite you to join us for light
refreshments. 

Please do get in contact
with our team if you have
any questions, or would like
any support. 

Clive Roads,
based at
Worcester
Market, sells all
classes of
commercial
livestock, in
addition to
being Official
Auctioneer to 8
Cattle and 12
Sheep Breed
Societies,
specialising in
sales of

Pedigree Breeds of cattle and sheep, and has been selected by a number of
County & Regional Agricultural Shows to judge the top awards at their
shows.

The season kicked off in mid May at Devon County Show where he judged
all the special Interbreed classes, culminating in the Overall Supreme Beef
Championship.
From there, he went on to Kent County Show in June to judge similar
Interbreed and Overall Championships, a change of species at Ashby,
Leicestershire with Native & Continental breeds of sheep the Blonde d’
Aquitaine Cattle classes at the Royal Welsh Show.
Oswestry Show welcomes him to judge the Interbreed Sheep Championship
and to finish off the season, a return trip to Devon to judge Sheep & Young
Handlers at Okehampton.

Amongst the Show Season he also travels to Stafford
to judge the Grand Final of the National Young Farmers
Auctioneering Competition.

Called up to judge

Native Interbreed Champion, Devon County Show 2019

Clive Roads
Based at Worcester Market Office

McCartneys report better
than expected standing
straw sales throughout the
region. Standing straw
prices are less than last
year’s highs, mainly due to a
kinder winter and farmers
using less straw through the
winter months and having
surplus left in their buildings.  

The highlight was at Lady Arbour Farm, Eardisley which
saw winter oat straw averaging £75/ac, winter wheat

straw averaging £85/ac and winter barley straw averaging
£105/ac.  The north Herefordshire straw sales averaged as
follows: winter wheat straw £70/ac, up to £89/ac, winter
barely straw £105/ac, winter oat straw £75/ac up to
£79/ac, winter oilseed rape straw £28/ac up to £30/ac.
Our South Shropshire straw sales showed wheat
mainly selling between £45 and £55/ac, through on
farm sales and our collective sale at Ludlow
Livestock Market. 

Standing straw sales

Gareth Wall
Based at Kington Office
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“The visible and the invisible” was the theme of
McCartneys Annual Drover’s Conference held at Ludlow
Livestock Market. The conference is an annual event, to
keep McCartneys training up to date and relevant to the
modern world of livestock auctions. Approximately 50
members of staff and partners assembled at Ludlow to
hear from various and interesting speakers.

The day was themed around the visible and invisible
factors behind vendors marketing of stock: modern
breeding practices and those diseases we can’t see but
are transmittable. The visible concentrated upon animal
psychology and behaviour and movement patterns and
the welfare of animals in market, together with those
diseases and infirmities that could be observed and should
be acted upon.

The speakers brought years of experience, from different
parts of agriculture, to the event. Will Halford, from
Kempsey, spoke about his sheep business and his
dependence upon strong livestock markets to secure the
returns he needs and the roll the drovers played in that
process to present animals in their best light. Robin
Hulme, a director of EasyRams, spoke about changes in
genetics and breeding and the need to produce livestock
from grass. Susan Richmond of the Humane Slaughter
Association spoke upon animal behaviour and patterns,
welfare of livestock in transit and at sale. Susan Carr, of
Severn Edge Vets, gave an illustrative and frank summary
of all of the diseases, both notifiable and non-notifiable,
that market staff would likely come up against.

The day concluded with various practical tests and
exercises, to enforce the learning process. Videos from
the Safe Hands Master Drover Programme of the
Livestock Auctioneers Association (LAA) were also
viewed and commented upon. 

John Uffold, consultant with McCartneys, stated that the
event had been, in his opinion, a great success engaging
with staff on the wider issues that faced the livestock
industry. As part of the day’s proceedings,
a reaction test was carried out for all
attendees. The winner was Philip
Blakeway. He is now truly “the fastest
drover in the west”.

“The visible and the
invisible”

  

John Uffold
Based at Ludow Market Office

Beth Hanson
Based at Kington Office

McCartneys have conducted a number of highly successful
farm dispersal sales throughout the spring; across
Herefordshire, Shropshire, Worcestershire and Powys. The
sales have attracted large crowds, with purchasers
travelling from the length and breadth of the UK.

McCartneys have a dedicated team of valuers and
auctioneers who specialise in farm and commercial dispersal
sales. We have an extensive mailing list of individual
purchasers and dealers who are contacted for every sale we
undertake. Extensive local, regional and national advertising
is also undertaken for all sales in catalogues, newspapers,
our 5 livestock market reports, specialist magazines,
internet and social media platforms. 

Dispersal sales allow vendors to maximise the value of the
items for sale in a genuine sale, which appeals to a wide
range of purchasers.  There is a buyer for the
smallest/cheaper item to the largest and most expensive. 

McCartneys operate a monthly collective machinery sale at
The Beech sale ground, between Ludlow & Tenbury Wells,
which is a secure site with good road networks and
loading/unloading facilities. 

The spring season commenced  with our collective
machinery sale at The Beech at the end of February, then
again in March and April. May was a busier month
commencing with a farm dispersal sale at Old Lodge Farm,
Wheathill, Burwarton, Shropshire, followed by our collective
sale, and a further farm dispersal sale at Orelton, Cleobury
Mortimer, Shropshire. June saw the farm dispersal sale at
The Whym, Bishops Castle, Shropshire and a very good
entry of items and machinery at our collective sale site at
the end of the month. July took us to an on farm dispersal
sale at North Farm, Eaton Mascot, Shrewsbury, Shropshire
and the month finished with an excellent collective

machinery sale at The Beech sale site. 

Our collective and on site dispersal sales are very well
attended and provide an excellent platform for the sale of
items and machinery.  

We have an excellent selection of dispersal sales
programmed for the second half of the year which, at the
time of printing, are as follows:

Spring dispersal sales report

Gareth Wall
Based at Kington Office

The Portcullis Auction Room had a stellar sale on 20th
June, breaking all previous records.

As expected, the highest price on the day was for an
abstract painting by the Taiwanese artist Richard Lin
(Lin Show-Yu) 1933-2011.

The picture was discovered in a storeroom during
cataloguing of artwork from the estate of the late Islwyn
Watkins. Our valuer immediately recognised it as the
work of Lin and its importance.

Richard Lin & Islwyn Watkins were teaching together at
the Ravenscroft College of Art & Design in the early
1960s so it is likely that Islwyn acquired it directly from
Lin.
The painting had a canvas tear and had been crudely
restored in the past, so carried a relatively conservative
pre-sale estimate of £40,000 - £60,000. However these
expectations were far exceeded when the work was
finally knocked down to a German collector for £84,000
against intense competition from the telephones and the
internet. This is the highest price ever achieved in these
rooms and illustrates that a provincial auction house is
capable of realising significant sales figures without the
need of ‘London Salerooms’ and commissions.
Elsewhere at the sale, artworks by Islwyn Watkins
continued to draw crowds, with paintings, lithographs,
collages and wood assemblages selling from £120 to
£500. 

An unframed artists proof of Stokesay Castle by John
Piper was knocked down at £800, against expectations
of £400-£600.

Silver and jewellery predictably sold very well across the
board; a collection of Great War R,F,C. ephemera sold at
£340; a collection of Freemasonry regalia at £340.
Furniture sold to £300 and ceramics and glassware to
£350.

For more information and forthcoming sale dates
please contact the Fine Art department
01584 878822 

Record breaking sale

Phillip Blackman Howard
Based at Ludlow Market Office

Two members of the Portcullis team, Daniel Fielder

(expert valuer) and Lauren Hall (office manager).

Pictures: painting

30th August

Bryn-y-Wellan Farm, Dolau,
Llandrindod Wells, Powys 
Sale of Live & Deadstock

31st August

The Beech, Little Hereford,
Ludlow, Shropshire, SY8 4BG

7th September

Upper Buckton, Leintwardine,
Shropshire 
Sale of tractors, telehandler,
combine, arable and
grassland equipment, sheep
equipment, together with 500
breeding ewes.

28th September

The Beech, Little Hereford,
Ludlow, Shropshire, SY8 4BG

12th October

Dispersal sale in the
Llandrindod Wells area
Sale of Live & Deadstock

26th October

The Beech, Little Hereford,
Ludlow, Shropshire, SY8 4BG

25th – 26th November

Welsh Winter Fair, Builth
Wells
Sale of poultry, lamb carcass,
lambs, pigs and cattle

30th November

The Beech, Little Hereford,
Ludlow, Shropshire, SY8 4BG

McCartneys conduct a large
amount of on-site dispersal
sales for all purposes and
have a dedicated specialist
team to give pre-sale
valuation advice, and are able
to tailor sales to the client’s
needs. 

To discuss a future
dispersal sale, please
contact your local
McCartneys office. 

After much anticipation, the second round of the popular
Countryside Productivity Small Grant scheme has
reopened in England. However, with the closing date for
online applications at midday on Tuesday 3rd September
2019, farmers must act quickly. 

The grant scheme provides 40% of funding towards over
85 different pieces of agricultural equipment; including
livestock fixed and mobile handling systems, cattle
crushes, calf milk feeders, cameras for monitoring
livestock, EID readers, electronic weigh scales, direct drills,
precision farming equipment, grain stirrers and fruit
ripeness spectrometers. 

The 40 percent grant is for a minimum grant of £3,000
(i.e. minimum £7,500 spend) up to a maximum grant of
£12,000 (£30,000 spend).

This second application window has seen some key
changes namely:
1) Businesses can apply again this application round,

even if they applied in Round 1, providing the total grant

value of Round 1 and Round 2 applications must not be

more than £12,000. 

2) 26 new additional items including; sheep conveyors,

cameras for monitoring livestock, grassland sward lifters,

cover crop rollers, fruit ripeness spectrometers, mobile

vertical frost fans for vineyards and horticulture, grain

stirrers, thermal image cameras and portable ammonia

analysers. 

Each item has a minimum specification and has been
allocated a standard cost, which the grant will pay 40%
towards. The standard cost for each item is the actual
fixed price the grant will pay towards. For example, if the
standard cost is £7,500, even if the actual amount you
pay is only £7,000, you will still receive 40% of £7,500. It
is important to note that all items which farmers apply for,
must be purchased. 

Agreements are anticipated to be offered from late
September, requiring farmers to have purchased all of the
equipment applied for by the end of February 2020. 

The application is online only and must be submitted by
midday on Tuesday 3rd September 2019. 

If you would like further information, or help with an
application, please contact your local McCartneys
Rural Office. 

Countryside Productivity Small Grant scheme re-opens 
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“The visible and the invisible” was the theme of
McCartneys Annual Drover’s Conference held at Ludlow
Livestock Market. The conference is an annual event, to
keep McCartneys training up to date and relevant to the
modern world of livestock auctions. Approximately 50
members of staff and partners assembled at Ludlow to
hear from various and interesting speakers.

The day was themed around the visible and invisible
factors behind vendors marketing of stock: modern
breeding practices and those diseases we can’t see but
are transmittable. The visible concentrated upon animal
psychology and behaviour and movement patterns and
the welfare of animals in market, together with those
diseases and infirmities that could be observed and should
be acted upon.

The speakers brought years of experience, from different
parts of agriculture, to the event. Will Halford, from
Kempsey, spoke about his sheep business and his
dependence upon strong livestock markets to secure the
returns he needs and the roll the drovers played in that
process to present animals in their best light. Robin
Hulme, a director of EasyRams, spoke about changes in
genetics and breeding and the need to produce livestock
from grass. Susan Richmond of the Humane Slaughter
Association spoke upon animal behaviour and patterns,
welfare of livestock in transit and at sale. Susan Carr, of
Severn Edge Vets, gave an illustrative and frank summary
of all of the diseases, both notifiable and non-notifiable,
that market staff would likely come up against.

The day concluded with various practical tests and
exercises, to enforce the learning process. Videos from
the Safe Hands Master Drover Programme of the
Livestock Auctioneers Association (LAA) were also
viewed and commented upon. 

John Uffold, consultant with McCartneys, stated that the
event had been, in his opinion, a great success engaging
with staff on the wider issues that faced the livestock
industry. As part of the day’s proceedings,
a reaction test was carried out for all
attendees. The winner was Philip
Blakeway. He is now truly “the fastest
drover in the west”.

“The visible and the
invisible”

  

John Uffold
Based at Ludow Market Office

Beth Hanson
Based at Kington Office

McCartneys have conducted a number of highly successful
farm dispersal sales throughout the spring; across
Herefordshire, Shropshire, Worcestershire and Powys. The
sales have attracted large crowds, with purchasers
travelling from the length and breadth of the UK.

McCartneys have a dedicated team of valuers and
auctioneers who specialise in farm and commercial dispersal
sales. We have an extensive mailing list of individual
purchasers and dealers who are contacted for every sale we
undertake. Extensive local, regional and national advertising
is also undertaken for all sales in catalogues, newspapers,
our 5 livestock market reports, specialist magazines,
internet and social media platforms. 

Dispersal sales allow vendors to maximise the value of the
items for sale in a genuine sale, which appeals to a wide
range of purchasers.  There is a buyer for the
smallest/cheaper item to the largest and most expensive. 

McCartneys operate a monthly collective machinery sale at
The Beech sale ground, between Ludlow & Tenbury Wells,
which is a secure site with good road networks and
loading/unloading facilities. 

The spring season commenced  with our collective
machinery sale at The Beech at the end of February, then
again in March and April. May was a busier month
commencing with a farm dispersal sale at Old Lodge Farm,
Wheathill, Burwarton, Shropshire, followed by our collective
sale, and a further farm dispersal sale at Orelton, Cleobury
Mortimer, Shropshire. June saw the farm dispersal sale at
The Whym, Bishops Castle, Shropshire and a very good
entry of items and machinery at our collective sale site at
the end of the month. July took us to an on farm dispersal
sale at North Farm, Eaton Mascot, Shrewsbury, Shropshire
and the month finished with an excellent collective

machinery sale at The Beech sale site. 

Our collective and on site dispersal sales are very well
attended and provide an excellent platform for the sale of
items and machinery.  

We have an excellent selection of dispersal sales
programmed for the second half of the year which, at the
time of printing, are as follows:

Spring dispersal sales report

Gareth Wall
Based at Kington Office

The Portcullis Auction Room had a stellar sale on 20th
June, breaking all previous records.

As expected, the highest price on the day was for an
abstract painting by the Taiwanese artist Richard Lin
(Lin Show-Yu) 1933-2011.

The picture was discovered in a storeroom during
cataloguing of artwork from the estate of the late Islwyn
Watkins. Our valuer immediately recognised it as the
work of Lin and its importance.

Richard Lin & Islwyn Watkins were teaching together at
the Ravenscroft College of Art & Design in the early
1960s so it is likely that Islwyn acquired it directly from
Lin.
The painting had a canvas tear and had been crudely
restored in the past, so carried a relatively conservative
pre-sale estimate of £40,000 - £60,000. However these
expectations were far exceeded when the work was
finally knocked down to a German collector for £84,000
against intense competition from the telephones and the
internet. This is the highest price ever achieved in these
rooms and illustrates that a provincial auction house is
capable of realising significant sales figures without the
need of ‘London Salerooms’ and commissions.
Elsewhere at the sale, artworks by Islwyn Watkins
continued to draw crowds, with paintings, lithographs,
collages and wood assemblages selling from £120 to
£500. 

An unframed artists proof of Stokesay Castle by John
Piper was knocked down at £800, against expectations
of £400-£600.

Silver and jewellery predictably sold very well across the
board; a collection of Great War R,F,C. ephemera sold at
£340; a collection of Freemasonry regalia at £340.
Furniture sold to £300 and ceramics and glassware to
£350.

For more information and forthcoming sale dates
please contact the Fine Art department
01584 878822 

Record breaking sale

Phillip Blackman Howard
Based at Ludlow Market Office

Two members of the Portcullis team, Daniel Fielder

(expert valuer) and Lauren Hall (office manager).

Pictures: painting

30th August

Bryn-y-Wellan Farm, Dolau,
Llandrindod Wells, Powys 
Sale of Live & Deadstock

31st August

The Beech, Little Hereford,
Ludlow, Shropshire, SY8 4BG

7th September

Upper Buckton, Leintwardine,
Shropshire 
Sale of tractors, telehandler,
combine, arable and
grassland equipment, sheep
equipment, together with 500
breeding ewes.

28th September

The Beech, Little Hereford,
Ludlow, Shropshire, SY8 4BG

12th October

Dispersal sale in the
Llandrindod Wells area
Sale of Live & Deadstock

26th October

The Beech, Little Hereford,
Ludlow, Shropshire, SY8 4BG

25th – 26th November

Welsh Winter Fair, Builth
Wells
Sale of poultry, lamb carcass,
lambs, pigs and cattle

30th November

The Beech, Little Hereford,
Ludlow, Shropshire, SY8 4BG

McCartneys conduct a large
amount of on-site dispersal
sales for all purposes and
have a dedicated specialist
team to give pre-sale
valuation advice, and are able
to tailor sales to the client’s
needs. 

To discuss a future
dispersal sale, please
contact your local
McCartneys office. 

After much anticipation, the second round of the popular
Countryside Productivity Small Grant scheme has
reopened in England. However, with the closing date for
online applications at midday on Tuesday 3rd September
2019, farmers must act quickly. 

The grant scheme provides 40% of funding towards over
85 different pieces of agricultural equipment; including
livestock fixed and mobile handling systems, cattle
crushes, calf milk feeders, cameras for monitoring
livestock, EID readers, electronic weigh scales, direct drills,
precision farming equipment, grain stirrers and fruit
ripeness spectrometers. 

The 40 percent grant is for a minimum grant of £3,000
(i.e. minimum £7,500 spend) up to a maximum grant of
£12,000 (£30,000 spend).

This second application window has seen some key
changes namely:
1) Businesses can apply again this application round,

even if they applied in Round 1, providing the total grant

value of Round 1 and Round 2 applications must not be

more than £12,000. 

2) 26 new additional items including; sheep conveyors,

cameras for monitoring livestock, grassland sward lifters,

cover crop rollers, fruit ripeness spectrometers, mobile

vertical frost fans for vineyards and horticulture, grain

stirrers, thermal image cameras and portable ammonia

analysers. 

Each item has a minimum specification and has been
allocated a standard cost, which the grant will pay 40%
towards. The standard cost for each item is the actual
fixed price the grant will pay towards. For example, if the
standard cost is £7,500, even if the actual amount you
pay is only £7,000, you will still receive 40% of £7,500. It
is important to note that all items which farmers apply for,
must be purchased. 

Agreements are anticipated to be offered from late
September, requiring farmers to have purchased all of the
equipment applied for by the end of February 2020. 

The application is online only and must be submitted by
midday on Tuesday 3rd September 2019. 

If you would like further information, or help with an
application, please contact your local McCartneys
Rural Office. 

Countryside Productivity Small Grant scheme re-opens 
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Bishops Castle 
Gareth Wall
Telephone: 07974 143 336
Email: grw@mccartneys.co.uk

Builth Wells
Gareth Wall
Amelia Crofts-Hill
Beth Hanson
Telephone: 07974 143 336
Email: grw@mccartneys.co.uk

Brecon
Simon Edwards
Telephone: 01874 610 990
breconsurvey@mccartneys.co.uk

Brecon Market
Chris Jones
Telephone: 01874 622386
Email: breconmarket@mccartneys.co.uk

Craven Arms
Les Thomas
Joanna Wall
Telephone: 01588 672385
Email: cravenarms@mccartneys.co.uk

Hay on Wye
Ryan Williams
Simon Edwards
Telephone: 01497 820778
Email: hay@mccartneys.co.uk

Kington
Gareth Wall
Amelia Crofts-Hill
Beth Hanson
Telephone: 01544 230316
Email: kington@mccartneys.co.uk

Knighton
Glyn Owens
Jenny Layton Mills
Katie Davies
Telephone: 01547 528621
Email: knighton@mccartneys.co.uk

Llandrindod Wells
Simon Edwards
Telephone: 01547 823 300
Email: llandrindod@mccartneys.co.uk

Ludlow Market
John Uffold
Michael Thomas
Phillip Blackman Howard
Telephone: 01584 872251
Email: phillip@mccartneys.co.uk

Newtown
Wyn Jones
Lloyd Humphreys
Telephone: 01686 623123
Email: newtown@mccartneys.co.uk

Welshpool
Katie Davies
Telephone: 01938531000
Email: welshpool@mccartneys.co.uk.

Worcester Market
Clive Roads
James Amphlett
Telephone: 01905 769770
Email: worcester@mccartneys.co.uk

Disclaimer: This newsletter gives general information only and is not intended to be a substitute for professional
advice. McCartneys LLP do not & cannot accept any liability to anyone who does rely on its content. 

Rural Professional
Offices

Issue 43 Summer 2019

With a long standing heritage in supporting the needs of the countryside economy
McCartneys is one of the oldest and largest multi disciplined private practices in the United
Kingdom. Offering a wide and comprehensive range of services across the Midlands and
throughout Wales, McCartneys has a large dedicated team of professional experts
specialising in all aspects of rural property, planning and business advice.  

Please contact one of our professional staff for sensible and impartial advice. For any
further information about any of the content of this newsletter Please contact the
editors Gareth Wall and Amelia Crofts-Hill.

As a local firm we are committed to supporting local shows, and the
countryside at large. Please feel free to come and join us for some light
refreshments, where you will also be able to talk with our agricultural,
rural professional, property and planning specialists. 

Monday 22nd - Thursday 25th July - Royal Welsh Show, Builth Wells 

Thursday 1st Aug - Burwarton Show, Bridgnorth 

Saturday 3rd Aug - Brecon County Show, Brecon 

Saturday 3rd Aug - Tenbury Show, Tenbury Wells 

Saturday 14th Sept - Kington Show, Kington 

Monday 25th - 26th Nov - Welsh Winter Fair, Builth Wells

Welcome 
The subject of family succession has
always been a prickly subject, in
virtually every farming household.
However putting a delicate, and
possibly difficult, conversation off is
not a sensible option. We all know of
families where all, or several, children
were kept in the dark and after the
reading of the Will, irreparable
damage has been done to good
family relations.

Deciding who has what, at the end
of our days, is something that is not
easy to grasp and sort out – but, for
the benefit of all, it must be done.

The first rule is be inclusive and have
an open meeting with all family
members. Secondly, do not wait until
you don’t feel well!! The earlier you
start the better. Where property and
a business is involved then it is going
to be difficult to be equitable to all.
In fact, for the existing business to
continue it will probably be nigh
impossible. However, children realise
this and they know that
consideration must be given to
those siblings who have worked on
the farm and who have made a
commitment to the business.

At the same time, in this day and
age, most parents want to make
provision for the non-farming
children and there are ways and
means of doing this without
prejudicing the business. It is
perfectly understandable that those
children that work on the farm want
and indeed need to know what the
future holds. At the same time, their
siblings probably have a very strong
emotional attachment to the family
home and the family business. They
need support and for the long term
happiness of all, they need to be
included in all the decisions.

Before any course of action is finally
decided, make sure you get the right
advice. Tax must not be the driver of
all decisions, but it is an important
consideration. A round the table
meeting to include your valuer,
accountant and solicitor is a must in
order that the right decisions are
made.

In conclusion, it is advisable to start
Inheritance Planning sooner rather
than later and be
straightforward with everyone
about everything.
As William Shakespeare said “No
legacy is so rich as honesty”. 

Time to tame a taboo!

Glyn Owens
Based at Knighton Office

Show dates

Gareth Wall
Managing partner and chairman
of the agricultural and rural
professional departments

Welcome to the summer issue of Rural
Matters, which includes various updates
and advice from our team. 
Find out more about the recent record
breaking sale at the Portcullis auction
room and Glyn Owens offers insight
into succession planning, reminding
people to take time to plan for the
future. You can also find out where
Clive Roads will be travelling, with his
judging hat on, across the show circuit
this year. 

John Uffold gives an overview of some
of the staff training undertaken across
the firm and you can find out more
about our recent standing straw sales
and an update on farm dispersal sales.
A new small grant has launched in
England, so be sure to get in touch if
you require any assistance with an
application. 

We will be attending a number of
shows over the forthcoming months
and we invite you to join us for light
refreshments. 

Please do get in contact
with our team if you have
any questions, or would like
any support. 

Clive Roads,
based at
Worcester
Market, sells all
classes of
commercial
livestock, in
addition to
being Official
Auctioneer to 8
Cattle and 12
Sheep Breed
Societies,
specialising in
sales of

Pedigree Breeds of cattle and sheep, and has been selected by a number of
County & Regional Agricultural Shows to judge the top awards at their
shows.

The season kicked off in mid May at Devon County Show where he judged
all the special Interbreed classes, culminating in the Overall Supreme Beef
Championship.
From there, he went on to Kent County Show in June to judge similar
Interbreed and Overall Championships, a change of species at Ashby,
Leicestershire with Native & Continental breeds of sheep the Blonde d’
Aquitaine Cattle classes at the Royal Welsh Show.
Oswestry Show welcomes him to judge the Interbreed Sheep Championship
and to finish off the season, a return trip to Devon to judge Sheep & Young
Handlers at Okehampton.

Amongst the Show Season he also travels to Stafford
to judge the Grand Final of the National Young Farmers
Auctioneering Competition.

Called up to judge

Native Interbreed Champion, Devon County Show 2019

Clive Roads
Based at Worcester Market Office

McCartneys report better
than expected standing
straw sales throughout the
region. Standing straw
prices are less than last
year’s highs, mainly due to a
kinder winter and farmers
using less straw through the
winter months and having
surplus left in their buildings.  

The highlight was at Lady Arbour Farm, Eardisley which
saw winter oat straw averaging £75/ac, winter wheat

straw averaging £85/ac and winter barley straw averaging
£105/ac.  The north Herefordshire straw sales averaged as
follows: winter wheat straw £70/ac, up to £89/ac, winter
barely straw £105/ac, winter oat straw £75/ac up to
£79/ac, winter oilseed rape straw £28/ac up to £30/ac.
Our South Shropshire straw sales showed wheat
mainly selling between £45 and £55/ac, through on
farm sales and our collective sale at Ludlow
Livestock Market. 

Standing straw sales

Gareth Wall
Based at Kington Office
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